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.As a Sales .Assistant. you are the f aoe of Su ?9'rdry. 

Supefdry teams ar about being ·unique, e bracing change and innovaJJting like ma.et Your gG.inufne 
pass ion energy and enl h usiasm ·for our brand wi II be at the hear t of de'livering the Utl timate shopping 
e · erience t'C) our customers.. l"ou will go out of your way t-o he.Ip, serve and sty.le customers making 
th·em feel .a mazing in 01Jr products Md givi 119 them a lasting impression of Superdry _ 

AtJ.ov ·. a II, you wi II 'love having a good time. 

Ill 
1• Exceed 8>l:P cia ions at . very opportun ity 
• Make customers fool amazing and de'liv'E!r lhe ultimate Superdry experience 
• Support lie store team to d1alive-r th . highest standards across every aspect of store life· 
,. Take pride in store appcearance and embrace the Superdry store look. 
• Endlessly de.v op your product knowle.dg and understanding of th busi11ess 
• Embraoe the Su perdry ooltu re 
• Be· yoursia If 

0 

• A team player 
• !Passionate about our b and 
• Confiden l, genuine and c.a·n be yourself 
• Always ma . e decisfons h inking aibou whaifs best · or our clJstomers 
• Always pos itive 
• RelenHess and ambitious to eixceed expectat ions 
• Mtolivat·ed ·. th exoel lent atle ntion to deta~1· 
1• !Bringing fre,sh ideas · o he, tab I e but are r ial~stic in what is ach ievab l a 
• Eage r to share and learn 


